
 
Negotiating Fees   
 

• Do your homework in advance. If you know people who’ve performed with this 
contractor, ask them what range of fees the presenter pays. 

 
• Because some presenters receive public funding, your state and local arts 

agencies may be able to give you a ballpark range of the fees a particular 
presenter pays. 

 
• Ticket Sales account for only a fraction of the costs of running a series. The fees 

presenters can offer are determined by their budget, factoring in the performer’s 
experience and ability to draw an audience. 

 
• Know your bottom line. 

 
• Know the total expenses you’ll incur should you agree to this performance. 

 
o Accompanist Fees 
o Travel 
o 



If they… 
 

•  Ask “How much?” (or if they fail to ask “how much?”)  
o Start with “what sort of budget did you have mind?”  

 
• Offer more money than you would have asked for 

o Say “I think we can work with that.” 
 

• Say “I don’t know,”  
o S


